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DID YOU KNOW ?

Translucent Systems
Can Transform

Your Project These striking systems add drama—and offer
advantages standard glazing systems do not

Translucent building
systems add visual
punch to any

building.
"What I like best is the

daytime/nighttime expe-
rience," observes
Richard Dallam AIA, an
architect and partner in
the design firm of NBBJ
in Seattle. "In daylight
hours, [a translucent sys-
tem] pulls light in, and
softly diffuses it. At night,
it reverses—and can
function as a  beacon if
you design the element
properly." 

NBBJ has used translucent building systems for many projects,
including the canopies he designed for the Alaska Native Medical
Center, shown on the cover of this magazine.

Another architect who appre-
ciates 24-hour impact is David
Moss of David Moss AIA, CSI &
CCS in Bradenton, Florida.
Moss replaced bronze-colored
skylights in a classroom build-
ing for Genesee Community
College, in Batavia, New York,
with clear-on-white translucent
skylight systems that caused the
building to "shine" at night.
During the day, Moss observes,
"they changed the appearance
of the interior so much the
owner was able to turn off half
the lighting. It looks much more
cheerful, the college saved
energy, and there’s no glare."

For their respective projects,
Dallam and Moss  specified
products from Skywall®
Translucent Systems*,  which
feature an exclusive, exception-

ally long-lasting surface material—Tedlar® by DuPont.   
Exposed fiberglass surfaces without Tedlar need repeated appli-

cations of special coatings to protect them from weather damage
and pollution and prevent them from discoloring. 

CONSIDER THE POSSIBILITIES
SKYLIGHTS
Glare-free natural light for schools and computer areas, malls, indoor pools
and sports facilities. Insulation may be added to cut heat loss as well as
solar load. 

"WINDOW" WALLS
Walls that transmit light, provide privacy, eliminate distractions, and can be
used for indoor partitions. These systems also come in super-high impact
strength for hospitals and high-security installations. 

CANOPIES AND WALK ENCLOSURES
Dramatic, translucent weather protection. And the exclusive Tedlar® finish
on the Skywall systems pictured on this page need no renewal and provide
exceptional protection against weathering, fading and yellowing.

"These coatings need to be renewed," says Moss. "Tedlar is a
film, and does not. It’s the same material used in non-stick fry pans,
and it’s a lubricant, too. Nothing really sticks to it."  ▲
* Skywall Translucent Systems are part of the Vistawall Group, a divi-
sion of Butler Manufacturing Company. All  photos on this page show
Skywall Systems.

BRIGHT ENCLOSURES

GLARE-FREE ILLUMINATION

AROUND THE CLOCK PIZZAZZ
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Ranging in size from 12,340 to 30,000 square feet, these versatile

buildings demonstrate the flexibility of pre-engineered building

systems. All three have boosted their owners’ businesses.

American Party Rentals in Durham, North Car-
olina, outfits elegant fundraisers at Duke and
North Carolina universities and wedding
receptions at the area’s bed-and-breakfasts.  

Owners Pete and Judy Daymont have a
building equal to the demands of their busi-
ness. Constructed by Bobbitt & Associates
Inc., a Butler Builder® in Raleigh, the 12,340-
square-foot structure holds an inventory of
1,400 types of items—from lighting, tables,
chairs, linen, china  and crystal to snow-cone
and cotton-candy machines.  

The Daymonts formerly rented space in a
shopping center, making do with 5,300 square
feet. But since the move, their business is up
60 percent.

“It’s been amazing,” Pete Daymont says.
“When we moved in here, it felt like just a big
empty hole. It doesn’t feel that way now.”  

A friend of Daymont’s steered him to Bob-
bitt.

“We were very comfortable with them and
with the reputation Butler has in the pre-
engineered building industry,” Daymont says.
“We knew we could trust Bobbitt to get the
job done right.”

Their trust was well-founded. After the Day-
monts made four attempts to acquire land and
finally discovered a suitable property, permits

American Party Rentals

“We wanted a place that 
looked professional”

were held up. A house on the site slated for
demolition was found to contain asbestos. But
Bobbitt walked them through the construc-
tion process. The builder also helped them
win approval from the city to build a pre-
engineered building in the area.  

“I was impressed with the builder’s level of
patience,” Daymont says. “We were a relative-
ly small customer to them, but we never felt
like we were a small customer.”

Bobbitt’s architect, Michael G. Huslage, AIA,
drew up a design that pleased both the city
and the Daymonts. “We were trying not to get
involved in the cost of a masonry building,”
Daymont says. “But we wanted a place that
looked professional, too. The principal folks
who visit us are brides and their mothers.”

Bobbitt’s solution—a crisp white building
with a Butlerib® II wall system and an MR-24®

standing seam roof system—has a colonnaded
entrance accented by a teal canopy.  Located
in a residential block zoned to become light
industrial, the building’s design has pleased
its neighbors as well. 

Daymont already is talking to Bobbitt about
an expansion. “This building projects a posi-
tive image to our customers,” he says. “The
ones that knew us in the old location are real-
ly pleased for us.”

AMERICAN
PARTY
RENTALS

Butler Builder®:
Bobbitt & Associates, Inc.,
Raleigh, North Carolina

Architect:
Michael G. Huslage, AIA,
Bobbitt & Associates, Inc.,
Raleigh, North Carolina

Size: 12,340  square feet  

Butler® Systems:
Widespan™ structural 
framing system 

Butlerib® II wall system 
MR-24® standing seam 
roof system

Small 
Buildings 
Success 
Stories

by Ben Jones
photography 
by Dennis Ivy
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Medieval Glass Industries
“Business has been a seam-buster”
“If you build it, they will come.” 

The phrase immortalized in the movie Field
of Dreams, about an Iowa farmer played by
Kevin Costner, could be the slogan of the
Estherville Industrial Development Corp.
(EIDC). Over the years, the Iowa not-for-profit
firm has hired Christensen Construction &
Design, a Butler Builder® in Estherville, to
erect several industrial speculative buildings
in the hope of attracting out-of-state firms.

“More than 80 percent of industrial
prospects considering locating here in Iowa
are looking for an existing building,” says Lyle
Hevern, EIDC president. “If you don’t have one
to show, it’s difficult to get them to come to
the community to take a look.”

All of the town’s four speculative buildings
are now occupied, and another may soon be
built. The third was snapped up by Medieval
Glass Industries, a Canadian company that
relocated from British Columbia to Estherville
to be close to its largest customer in Eau
Claire, Wisconsin. The firm is delighted with
its facility.

“It’s an attractive building, and it’s comfort-
able,” says Larry Anderson, CFO for Medieval
Glass. “Business has been a seam-buster for
us—we’ve expanded in a rush, so we’re look-
ing at increasing by an additional 7,500
square feet.” 

The plant frames decorative glass—beveled,
speckled or textured—for residential doors.
Panels fitted with brass caming arrive from
Canada. The glass is cleaned in a climate-
controlled room that keeps out moisture and
dust. Workers add tempered glass to the front

Small 
Buildings 
Success 
Stories

and back of the panes, then run the triple glaz-
ing through an oven press. The glass is finally
caulked and mounted on a frame.  

The 30,000-square-foot building has a Wide-
span™ framing system and an MR-24® roof
with thermal blocks.  The upper sidewall
uses the Butlerib® II wall system; the lower,
Flat StylWall®II panels with a Texture-Cote™

Finish system. Flat StylWall II panels also
were used for the soffit, accenting the rock
face masonry pillars.

The EIDC chose pre-engineered systems
construction for “the speed with which it
could be erected and available,” Hevern says.
First, Christensen designed and erected the
shell for $300,000. Once the building had a ten-
ant, Christensen poured the floor and built the
interior in just 70 days for another $330,000. 

In addition to his duties at Medieval Glass
Industries, Anderson serves as treasurer for
the EIDC.

“We had a masonry contractor that was
lobbying us for years about using conven-
tional construction,” he says, “but we could-
n’t seem to find a price comparison that
worked for us. We could do better with a
steel-framed building.”

The structure, with its angled glass entry-
way featuring a second-story mezzanine, has
spawned imitations in other Iowa communi-
ties.

“With Steve Christensen’s help, we were able
to design a building that has a very appealing
exterior,” Hevern says. “It has a spectacular
entrance. We think it has set the tone for
future construction in that industrial park.”

MEDIEVAL
GLASS
INDUSTRIES

Butler Builder®:
Christensen Construction 
& Design Co., Inc.,
Estherville, Iowa 

Size: 30,000  square feet  

Butler® Systems:
Widespan™ structural 
framing system 

Butlerib® II wall system  
Flat StylWall® II soffit 
system 

Flat StylWall® II with 
Texture-Cote™ Finish 
system

MR-24® standing seam 
roof system
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A graceful, arched colonnade gives the build-
ing a Spanish touch. An impressive glass
entranceway showcases a Yamaha Roadstar
motorcycle.

Welcome to Northstar Powersports, where
architectural elegance is juxtaposed with raw
horsepower. The business, which opened a
year ago in Albert Lea, Minnesota, sells motor-
cycles, snowmobiles, all-terrain vehicles and
personal watercraft.

Its $950,000 sales and service center was
built by Larson Contracting Inc., a Butler
Builder® in Lake Mills, Iowa, just across the
Minnesota border. 

“Customers think it’s fabulous,” says Dave
Christensen, who owns the business with his
wife, Rachel.  “When they come in, they can’t
believe there’s a facility like this in a town our
size. It’s nicer than most places you’d find in
the Minneapolis-St. Paul area, or in Des
Moines.”

Christensen and an associate, Dave
Hutchins, came up with the design them-
selves. Working in collaboration with them,
Larson Contracting used the Butler
Advantage®XE, a proprietary software system

Northstar Powersports

“Customers think it’s fabulous”

Small 
Buildings 
Success 
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by Butler, and their own CAD system to work
out the preliminary details. Zenk-Read-
Trygstad Architects of Albert Lea did the final
drawings for code review. 

The 14,000-square-foot building uses a Land-
mark™ 2000 structural system with exposed
truss purlins to support a CMR-24® roof.  The
result is a vast expanse for displaying North-
star’s rugged machines.

“If you’ve got a 7,000-square-foot showroom
area and you don’t want any support posts,
this kind of structure is about the only way to
do it,” Christensen says.

The 23-foot-high vestibule features a bur-
gundy VSR™ architectural standing seam roof
system. Along the front, brick columns rise to
meet the cream-colored arches, set off by cus-
tard-toned stucco-like facing. A Flat StylWall®

II wall system with a Texture-Cote™ Finish sys-
tem was used for the sides and back.

The new building quickly influenced sales.
Business has increased steadily. Already, the
service area has taken over the display area
for used motorcycles. The Christensens may
soon have Larson Contracting, which also pre-
viously renovated Christensen’s automobile
dealership and built an Amoco convenience
store for the couple, build a 40- by 50-foot
addition on the back. 

“We’re very happy with it,” Christensen
says. “It’s a good, economical way of building
without having it look like a warehouse. I
wanted something that stood out, and this
looks very, very sharp.”

NORTHSTAR
POWERSPORTS

Butler Builder®:
Larson Contracting, Inc.,
Lake Mills, Iowa 

Size: 14,000  square feet  

Butler® Systems:
Landmark™ 2000 
structural framing system 

Flat StylWall® II with 
Texture-Cote™ Finish 
system

CMR-24® standing seam
roof system 

VSR™ architectural 
standing seam roof 
system
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